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Five Methods for Finding New Clients

Michael Allawos, Principal Consultant

When you are in any business, it is important to
find new leads on a regular basis. You have to
be willing to work hard to make the most of
your assists. There are various methods to
finding new clients and the key is to get
moving, make a plan and stay on track as well
as letting others know of your plans and how
your serious you are about getting new contacts
and helping your business expand further and
further.

The first thing that you need to do when you
are trying to get new clients is to collect contact
information. You have to be willing to make an
effort to get as much information on people as
you can. Finding new clients means that you have to go out there, get your business known, and
allow others to become interested in it. This means that you should collect as much as you can
from your clients and send out mailings or flyers all the time to let them know of new and
upcoming items. You should also see if you could get some information on their friends and
family members so that you can get them included.

The second thing that you can do is to give away stuff. You can have free giveaways to get
people interested. You can do this a number of different ways. If you have an email address or a
business address, you can send your potential clients new products or give them literature on
your new products. The down side to email and direct mailing is the delete button and the “junk
mail syndrome”. You may also want to try to go to different local events to give items away.
People love to get free stuff. This is just one way that you can get your name out there and get
new clients along the way.

A third way to get new clients is to get customer feedback. If you are constantly trying to
improve your business and working hard to make people happy, you will find that they will
spread the word and get your name out there. You want to make sure that you are helping people
to get interested in your business and to do this; you will need to make sure that you are listening



to your customers. This is the only way that you will be able to let others know that you are
serious about what you do and that you are working hard to make it all happen.

Thinking up new ideas! This is always a good way to get new clients to join your organization.
The way to do this is to be creative and be willing to get others interested in what you do. If you
are not sure what you can come up with? The best thing to do is again listen to your customers
and hear what they want. When you are able to get feedback from them and find out what you
are missing and what you are doing well, you’ll find it much easier to get new clients and get on
your way to a better and more prosperous career.

The fifth way to get new clients to notice you is to send out surveys and flyers to everyone.
There are many places where you can get sales leads. Send them everyone on your list people
and get them interested in what you are selling or doing as a business. When you are able to
show them that you are committed to your business, you will find it easier to get customers and
new clients on a regular basis. You can never have too much literature out there and well
planned gimmicks. The best thing that you can do is get people to hear about what you are
selling. Once you get your business out there and started, you will find it much easier to make
others want to learn about you. You will be amazed at what a simple mailing can do for your
business each month.

Bonus suggestions: Referrals are one of the best methods
for gaining new business and clients. Send a simple email
or old fashion snail mail post card format to your past or
current customers that askes for referrals to family SPECIAL
members, friends, and or business associates. If your
customers are happy with your services they would be
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more than likely to send you referrals. Make sure that you Limited time offer!
list what type and or kind of referrals you are looking for.
You may also add a bounty or reward for every new
customer that is added from your referral.

If you are committed and determined to make your

business thrive, you will see that it is all going to work out for you. There will be endless
potential customers that you can rely on to make your business grow and get you where you
want to be in any type of career.
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Allawos & Company is a comprehensive global management business-consulting firm, tuned to
enable organizations to identify and exploit opportunities through creative engagement built on a
foundation of decades of senior management experience.

We are a global management consulting firm specializing in business plans, business
development, corporate development, contract negotiations, employee surveys, strategic
planning and turnarounds.

We service the aerospace industry to healthcare, semiconductor to farming and most industries in
between. Our comprehensive consulting services improve the client’s condition and leaves
behind the tools for growth.



Sincerely,

Michael Allawos

U4 '.}; ?? pL {

Allawos & Company, LLC

Global Management Consulting Services
Michael Allawos

President

1200 E. Route 66 - Suite 201

Glendora, CA 91740

(626) 335-5015 | Office

(626) 824-4546 | Cell

Skype: michael.allawos
www.allawosandcompany.com
michael.allawos@allawosandcompany.com

Michael Allawos
President & CEO
Principal Consultant
California, USA

Albert van Rensburg
Senior Consultant
International Bus. Dev.
Gauteng, South Africa

Stephanie Jones
Senior Specialist
Employee Relations
California, USA

Dr. David French

Senior Consultant, Human

Development
California, USA

Larry Vertal

Senior Consultant
Corporate Development
California, USA

James Kohlhaas
Senior Consultant
Systems Integration
Washington DC, USA

Jim Shivers
Senior Specialist
Water Treatment
California, USA

Alex Kam
International Trade
Specialist

China & Hong Kong

Ambassador Werner

Brandstetter

International Diplomat & Strategist,
Vienna

Dennis Alfieri

Senior Consultant

Real Estate/Gov. Affairs
California, USA

Magnus Caspar
Senior Consultant
Basel, Switzerland

William (Bill) Dykes
Senior Business Consultant
Texas, USA

More information is available at
http://www.allawosandcompany.com
or by calling (626) 335-5015 or (626) 824-4546

Copyright 2018 Allawos & Company



